
This booklet is intended for internal use 

by DoctorsInternet.com 

and 

Patterson Dental  employees only!

It should not be used as  sales material for customers! 



 

FACTS ABOUT DOCTORSINTERNET.COM 
• Doctorsinternet helps dental offices grow their revenue by managing every 

aspect of a practice’s online persona and uses cutting edge tools to help a 
doctor acquire new patients who are searching online.  Services include SEO, 
Social Media, Website Optimization and a suite of additional services which 
are sold in packages (see Package Chart). 

• Doctorsinternet works with around 2000 dental offices in the USA/Canada. 
• Cutting edge technology including a suite of custom AI tools developed by 

DoctorsInternet to boost our client’s performance. 
• Doctorsinternet can work with a practices’ existing website or can design a 

new website at no charge. 
• While most dental offices have a website, most are either old, slow, do not 

show up in internet searches or do not appear well on smartphones where 
most people now search from. 

• You cannot acquire new patients from those searching online if they cannot 
find you or if your review score is not very good.  One of our goals is to get our 
clients to appear on page one of Google/Bing searches. 

• One-year contracts with no money down.  Most people spend about 
$550/month or $6600/yr.  This is a no brainer since the average lifetime value 
of a new patient for most practices is around $3000. 

• Very little churn-90% of Doctorsinternet clients renew their contract. 
• Concierge level customer service with one assigned account manager.  
• Great SPIFF schedule-most common SPIFF is around $450 per contract 
• Only looking for warm leads-Just schedule a demo for your doctors-We will 

do all the work including the demo and contract. 
• Run by dentists. 
• At least 80% of dentists can benefit from Doctorsinternet.com services.  We 

have set a limit of 3 general dentists as clients per zip code. 
• 2 Free months of service if a client is referred by Patterson. 
• When your doctors grow their practices, they grow their merchandise sales. 



 
 

WHY IS SELLING DOCTORSINTERNET.COM SERVICES 
BENEFICIAL TO A PATTERSON DENTAL TERRITORY REP? 

 

• Substantial lump sum signing bonuses paid for each dentist who 
signs a contract.  Bonuses typically average $450 and are paid up 
front in lump sum.   
 

• Ability for a Territory Rep to make this signing bonus with very 
little effort since DoctorsInternet.com is just looking for "warm 
leads" and will be responsible for closing all sales.  Just scheduling 
a demo or walking a dentist over to DoctorsInternet.com's booth 
at a dental meeting,  will earn Territory Rep their full bonus. 
 

• Ability to help a Territory Rep’s customers grow their businesses, 
helping cement relationships while increasing supply order 
volume.   
 

• Once a doctor completes an online demo the Territory Rep gets 
credit for that customer even if they sign later on. 
 

• All Patterson Dental referrals will receive two free months of 
service from DoctorsInernet. 



 

800- 416-5235          Sales@DoctorsInternet.com  

 

Examples of How Doctorsinternet.com can help a Patterson 
Dental Client 

• The doctor is really interested in growing their revenue by acquiring 
more new patients 
 

• The doctor is not coming up in search results for the keywords 
important to that particular dental practice in its local area 
 

• The doctor’s website looks ancient, is slow, is not optimized or does not 
appear normally on phones and tablets 
 

• The doctor is not using social media to help attract new patients and is 
not taking advantage of the fact that potential local patients are 
scrolling through social media all the time 
 

• The doctor has very few 5 star reviews or even worse has a low review 
score 
 

• The doctor’s front desk is not performing efficiently 
 

 



Starter Visibility Visibility
Pro 

Total
Transformation Platinum

Dental Consulting Packages

Package Perks Medallion

Free Mobile Responsive Website Design

Website Upgrade Option Every 36 Months

Unlimited Content Changes to Your Website

Specialty Specific Educational Library

Domain Names, Hosting & Technical Support

HIPAA Compliant Website Appointment &
Contact Us Forms

ADA Widget & SSL Secure Website

Web Statistics & Analytics

Review Generation

Real-Time Reputation Reporting

Review Answering, Review Viewing Portal &
5 Star Review Spotlight on Facebook

Directory Listings Management

Dedicated Marketing Account
Consultant/Reviews Coach

Email Marketing Management

Marketing Portal with Texting, Social Media
Viewing & Reporting

Google/Bing/Yahoo Maps Optimization

Educational Videos & Smile Gallery

ALESO Standard Content Creation Package

ALESO Premium Content Creation Package

Reviews Integration with Practice
Management Software

Google Ads Campaign Management*

Social Premium Package with Meta Ads &
Meta Boost*

Google Performance Max Package*

Multi-Website Prospect Retargeting*

*Cost of Clicks Paid Directly to Google, Meta, or Other 3rd Parties Additional

$279/mo $599/mo $699/mo $899/mo $1299/mo $1999/mo

Call Tracking & Extension Routing to Track
New Patients/Customers

Advanced SEO & GEO using AI & Human
Components with Question Query &
Including Voice SEO

Facebook, Google Posts & Instagram Social
Media Management & Weekly Posting

HIPAA Compliant Online Fillable Patient
Registration Forms, Unique Office QR Code
& Web Based Forms APP & Practice Portal



Salesperson Commission Rate

DoctorsInternet Package                    Monthly Price        Total Commission

▪ Starter     $279/month   $234.36

▪ Visibility     $599/month   $503.16

▪ Visibility Pro     $699/month   $587.16

▪ Total Transformation    $899/month   $755.16

▪ Platinum     $1299/month   $1091.16

▪ Medallion     $1999/month   $1679.16



 

SUMMARY OF THE SALES PROCEDURE 
I. Training 

 Each Territory Rep (TR) will need to be trained on just the basics of 
DoctorsInternet.com services.  Such training will be available via webinar 
(online each week at multiple times so as to be convenient for a TR).  Training 
sessions will be under 30 minutes, and will include training on how to choose 
candidates to refer to DoctorsInternet.com, how to add new dentists for 
analysis and how to follow the sales cycle on a TR’s referrals. 

II. Choosing Candidates 

 After training, a TR can refer some of their clients who they feel might 
benefit from Doctorsinternet.com services in one of two ways.  A TR can talk to 
a doctor about Doctorsinternet.com services in an effort to schedule a demo.  A 
TR can also submit in advance via email to sales@Doctorsinternet.com 
candidates from among their customers who they feel might be interested in 
DoctorsInternet.com services for an analysis before speaking to a doctor.  
Doctorsinternet.com estimates that its services can help about 80% of doctors 
who are analyzed. When submitting a customer, please submit: 

• Practice Name, Doctor's Name, specialty, full address, Email and phone  
• Website Address if possible 
• Why they think this office would be a good candidate  

When evaluating candidates, remember the following: 

Good Candidates 

• Successful dentists who can afford $450-$550 per month 
• Dentists who are interested in marketing and growing 
• Dentists who are good businessmen and businesswomen 



 
• Dentists who are starting out 

Bad Candidates 

• Doctors who are difficult to deal with on supplies-they will be much 
harder to deal with on marketing 

• A doctor who complains about cotton rolls being $2.79 instead of $2.59  
• Doctors who are often credit problems 

 

III. Connection: Talking to the Doctor & Setting up an online demo 

 After the analysis done by a DoctorsInternet.com associate, we will send the 
TR a “report card” with the findings of the analysis.  The TR will then talk to the 
doctor using the points provided in the report card on how we can help that doctor.  
The TR’s only job will be to set up an online demo for the candidate using an online 
calendar (see link below).  Once an online demo is scheduled, a TR's work is done as 
a DoctorsInternet.com will be responsible for both doing the online demo and 
closing the deal.  The TR will be kept in the loop throughout the sales cycle.  Again, 
the TR can also schedule an online demo for a doctor before the analysis by using the 
online demo link below. 

IV. Online demo (done by DoctorsInternet.com)* 

V. Contract signing (done by DoctorsInternet.com).  Notification of completed 
demos and signed contracts will be emailed to the TR. 

VI. Demo link-The link below can be used to schedule demos, show success 
stories, show our portfolio of websites along with other info.  We recommend 
keeping this link handy on your phone. 

 

WWW.DoctorsInternet.com/Dental-PD 

http://www.doctorsinternet.com/Dental-PD


 
 

MEASURING SUCCESS 
The following 4 pages will give you an idea on how we measure 
success with each of our clients.  Please note the following: 

 

Page 1-Questionnaire about what keywords and phrases are 
important to an individual practice, what are the names of the 
surrounding neighborhoods and zip codes.  We ask for this to be 
filled out during the onboarding process. 

 

Page 2-A graphic showing the improvement of search performance 

 

Page 3-A graphic showing improvement in 5-star review generation 

 

Page 4-A graphic showing improvement in tracked new patient calls 
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How to Get Started
*Add the Patterson Business Services form to your cell phone.  From this link you can schedule a demo 
and/or send a lead to DoctorsInternet.  It is helpful if you schedule a demo yourself before submitting 
your lead.

 www.Pattersondental.com/services/business-services-rep-lead-form
◦ Scroll down and click on “Send Your Lead to DoctorsInternet”.  This will ensure that you get credit for 

the lead.

*We will keep you in the loop throughout the process of demo, contract and SPIFF

*We will email you a Patterson Territory Rep manual with information about Doctorsinternet, SPIFF 
schedule, and much more.

*You can reach out to our director of sales Anthony Vurro with any questions, including referrals and 
SPIFFs at:

Anthony.Vurro@doctorsinternet.com or at 239-940-0763

http://www.pattersondental.com/services/business-services-rep-lead-form
mailto:Anthony.Vurro@doctorsinternet.com




 Anthony Vurro  Director of Sales

Anthony will be your main contact for issues such as submitting customers for practice analysis and all SPIFF related questions.

Anthony.vurro@doctorsinternet.com                 

Direct Line: 914-236-5561

 Joshua Gindea DDS  Senior VP Sales & Marketing

Josh is a former dentist who has a unique ability to connect with dentists and will be the primary person doing demos and contracts for Patterson Dental customers.  

jgindea@doctorsinternet.com  

Direct Line: 516-316-5973

 PJ Dhanoa  Director of Internet Marketing

PJ is extremely knowledgeable about all aspects of our business and internet marketing and manages operations.

pjdhanoa@doctorsinternet.com  

Direct Line: 914-236-1703

Request an online “Report Card” analysis: pattersonleads@doctorsinternet.com

mailto:Anthony.vurro@doctorsinternet.com
mailto:jgindea@doctorsinternet.com
mailto:pjdhanoa@doctorsinternet.com
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